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Information is like water
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Let the lifeblood flow



But it doesn’t always work this way
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Data overload



The big data
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Application

sprawl




Employees
get frustrated
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A streaming
experience with
data



Personalized,
» trustworthy,
automated.




A high performing
organization




Time to look up




Empower every frontline worker
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Start with the user experience and work

your way back to the tech.”

STEVE JOBS
1997




Data is in multiple places
Users don’t want to use new tools
Application Silos

Infrastructure cost + maintenance




The CURRENT  way
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A BETTER way
“speed and agility”

SMARTER EVERYTHING




N= ..... FAST

Reliable Flexible



Convenient

At your fingertips
On any device
In any application

Answers when you need them




Reliable

The answers you need
Built on trusted data
With world class governance

At enterprise scale




Flexible

Adaptable
Configurable

Embeddable

Portable




Meet

AUTO

MicroStrategy Al ‘-"\

AUTO delivers Al across every

experience in MicroSirategy ONZ.



) il Dashboards
Convenient

NOW

Custom Bots

Embedded
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(D New Dashboard | Chapter 1| X  +

€ > C (=

gyLibrary/app/

aqueduct-tech3.c cloud.

@ File Insert Format View Help

B contents

1 Chapter
1 Page

v Chapter 1
Page 1

e 8/l8 a 0

= DATASETS

Al v Q

v retail-sample-data.xls

In memory

@ city

© item Category
© Month

® Month Date

© Supplier

[ Cost

[ Revenue

[ Row Count - ret...
[ Unit Price

[ Units Available
[ Units Sold

New Dashboard | Chapter 1 | Page 1 (¢ Editing)

W @ O KW K B O 0

Visualization 1

Grid

Add 1 or more € attributes and/or 1 or more [E) metrics

ﬁ) ‘® O ® 0O ® O & O @  NewChrome available :

X

® = 0 @

&) AuTo DASHBOARD

@

You can ask business questions to create a
dashboard page with multiple

or a single vist ion
based on your question and data.

~ | think you may be looking for... &

«l Show me a graph of Cost by City.
.l Display the highest Cost by City.
[3 Create a page for Cost analysis.

Q Page creation recommendations.

Ask me a question.
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® (M New Bot x o

<« c A\ Not Secure  10.27.70.22:8080/MicroStrategyLibrary2021/app/B628A31F11E7BD953EAEO080EF0583BD/4802DE4CA4C18F434C75BFAB4ECBASEAB/edit?isNew=true&isBot=true ) * g ®H O O G

@ New Bot (¢ Editing)

& Dat
3 New Bot & 5 @ ® [0 BGoata

Manage access to data to answer questions

Q Search

v retail-sample-data.xls

(All)

@ City

¢ Item Category
<> Month

@ Month Date
<> Supplier

Cost

Revenue

Row Count - retail-sample-data.xls
Unit Price
Units Available
Units Sold

Hello! I'm New Bot, your virtual assistant.
How can | guide you today?

Here are some suggested topics based on the provided data.

k
Top Selling Categories Supplier Performance Monthly Revenue Trend
Identify the most popular item categories Analyze the performance of different Track the monthly revenue trend to identify
based on units sold suppliers based on revenue and units sold any patterns or seasonality

(@ Here's more you can Ask About

Al can make mistakes. Consider checking important information for accuracy.



AUTO + Mobile

Library

Favorites (1) ~
TEC.QA
m mstr - 20 390

All (27)

Bot Name

e

U

£ Jarvis ®®

-

1 am Bot. I'm here to answer your questions
about your data.

Based on the data you provided, here
are some suggested topics we can look
at. Choose from below or if you don’t
see what you want, tell me what you are
looking for.

Can you offer insights arding the
overall sales nd?

Com, sales performang

product is the most profit

£ Jarvis

Which storas have sold over 500 sneakers ?

O PO LD
Store 405, 102, 133, and 2685 hs
500 sneakers
+ Store 405

Store 405
Store 102 |
Store 133

Store 285




i |

= Music Orders Bot

Hella! I'm Music Orders Bot, yo

assistant. How can | guide yo

Music Orders Bot (£ Editing

[E) My Snapshots

Embed Bot

m L Music Orders Bot
n Seven, Christopher - Just Mow

:n

Embed your Bot into any web application

Fer optimal display quality, it is recommended to embed the bot within a

container larger than 380px " 600px.

Hide Select panels il

3
(=3
|

BOT r[_{‘:MF
Music Orders Bot

- & o1 Active =3

BOT GREETING
Say something to your audience

Hella! I'm Music Orders Bot, your virtual assistant. How can | guide
you today?

Enable topic suggestions (up to 3) -

Customer Segmentation

Identify different customer segments based on their behavior ar
and demographics

Sales Channel Analysis

Analyze the performance of different sales channels and
identify the most effective ones

Customer Satisfaction Analysis

Analyze customer satisfaction levels and identify factors =
affecting satisfaction

OPTIOMAL FEATURES







C 25 modernapparel.com/salesmanagementsystem

Al Sales Management System

Today's New Orders Total Shipped

Order List Low Stock
352

KT4DCY-7

=] Inventor TC393725923 . Order received
% 8 items $789.84 V-neck Sweater

15:35:49 Today ~ Order details

56 Preparing 123

© Product

KTBESC-4
Embroidered Midi Dress

Item Exchange Request KT4DUD-7 Oversized Hoodie 30

KT4DCY-7 V-neck Sweater

©
3

+

+
(0)} (o}
T g

KT6ESC-4 Embroidered Midi Dress
KT5DAE-5

Cargo Jeans

Customer Robin Hale Order ID TC39372346

E il binhale80 il. .
e SRinhaeBOGomaL com KT6FHD-2 Drawcord Shirt

It Qty. e .
i % KT8TYJ-3 Floral Print Skirt
S — KT6FRS-#

Butterfly Earring

Wide-leg Jeans 1

Floral Print Skirt 1

+

TC393725922 - Order received
4 items $235.56
15:32:13 Today ~ Order details N
KT8KIS-8

Product Sales Ranking Studded Belt

TC393725921 5
V-neck Sweater ] 5items $367.65
S 15:25:36 Today ~ Order details

Crew-neck Sweater GGG KT6EUJ-6
——— Leather Boots

Knitted Vest [ —— TC393725920

$236.74
15:18:23 Today ~ Order details
Oversized Hoodie e =]

KT8EAD-5

Denim Shirt [— Denim Tote Bag

TC393725919 Shipped
. $494.98
Drawcord Shirt ——> 15:07:09 Today ~ Order details




T1] < > Q Search Q ! - D
©
Q Chat v = [& Q% SLS - Core Team Hub /7 cChat Files R O @&
Activity
?at e @g Perfect, that gives us time to incorporate any changes before the presentation.
’ Ray Tanaka 1:47 PM 2:11 PM
o { A S
803 © Louisa will send the initial list of...
Teams ) Team, The sales for this quarter doesn't look good, we should take a look and see how can we improve.
Beth Davies 1:43 PM
© Thanks, that would be nice. » B Auto 2:03PM
Calendar : %
Kayo Miwa Yesterday 4 Smart Insights
© | reviewed with the client on...
% Product sales for you team are trending below average this quarter and may miss their target.
Calis '@ Will, Kayo, Eric, +2 12:00 PM
] . M Target Sales M Actual Sales
D ' Kayo: It would be great to sync... 1.8K
Files « ag August Bergman _ _ 1:20 PM
© | haven't checked available times...
s 1.6K
Recent
@ Auto 2:03 PM
©® Product sales Analysis
1.2K
Apps
@& SLS - Core Team Hub 1:58 PM n 2/1 4/30 4/30
F Team, The sales for this quarter d...
= Emiliano Ceballos 1:55 PM Reasons for this may include the following:
o B - BA Running Shoe sales in your region are down 34% year over year.
. ) - Total customer visits in your region are down 16% year over year and 35% since last quarter.
MB Marie Beaudouin HOOEM - Overall, global sales for all teams are down 20% which may indicate larger macro market
Sounds good?
pressures.
r Krogh 11:02 AM
oK Oscar Krog

@ You: Thanks! Have a nice...

Daichi Fukuda 10:43 AM
@ No, | think there are other...

Kian Lambert Yesterday Type a new message

Have you run this by Beth? Mak...

v 9 B o @ B G - B>



: & Semantic Graph
Reliable P

NOW 4 Governance

l# Enterprise scale and robustness
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0 Business Intelligence & Ana X 4

& microstrategy.com IR - "

@& Ask About X C! Retail Assistant ]

Which of the 10 stores were opened last year?
City
v Item Category I Store 405, 102, 133, 644, and 285 were opened last year
This object provides context in which to

report on and analyze business facts or

calculations.

Action Movies

Alternative Movies

Art & Architecture

Audio Equipment

Books

Business Administration

Cameras

Comedy Movies

Computers

Country Music

Quarter

Supplier

Cost

This object represents business
measures and key performance
Indicators. It is a calculation performed
on the data.

Which item has the best sales over the year? Show me the 10 most expensive items

Revenue &
Is there any items sold more than 500 in Q3?

This objec
measure
indicators. It is a calculation performed Which 4
on the data

ents business

and key performance




(@ MicroStrategy Library X 4+ v

& G @& aqueduct-tech3.customer.cloud.microstrategy.com/MicroStrategyLibrary/app h & 5! (@) * 0 w
m = Sort By: Date Updated ~ Y Library Q Search ® OH R A&

00 Al > Data Catalog (128)
& My Content
¢ Favorites

”~N

.Y.

@®© Recents k )

o
11 Insights
[ Subscriptions ® ® L ® e ® ] ® f ®

TEC CLD Accounts Budget Retail Sample Airline Sample SLS Opportunity TEC CLD Accounts Budget

@ Data Cata|°g Author Name - Updated 5d ago Author Name « Updated 5d ago Author Name « Updated 5d ago Author Name - Updated 5d ago

Author Name + Updated 5d ago

® Content Discovery
& Default Groups v
® Group 1
® Group 2
® Group 3
& My Groups ® <
e ® ®
¥ Qroup SLS DSI SLS Account Sales Cube DS5: LiveCube SLS DSI
PR Author Name - Updated 5d ago Author Name + Updated 5d ago Author Name - Updated 5d ago Author Name + Updated 5d ago
® Group 2
® Group 3

® ®

DS3: Intelligent Cube game-sample-data.xls retail-sample-data.xls Sales by Location DS3: Intelligent Cube
Author Name « Updated 5d ago Author Name - Updated 5d ago Author Name - Updated 5d ago Author Name - Updated 5d ago Author Name - Updated 5d ago

® ® ®









Flexible

NEXT Any Cloud







The future is now




Attend Auto demo sessions
Visit the Build-a-bot workshop

Sign up for Auto Express (free!)
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