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Slide 9

MS0  [@Joseph Agostinelli] , [@Maeve Doonan] , I am working on a blog and thought this insight might be valuable. 
"Morningstar’s recent Voice of the Advisor survey revealed that about half of advisors work with 10 or more 
asset managers, though this varies by channel. Wirehouse advisors, on average, engage with over 13 asset 
managers, while in the RIA channel, the average is just over eight, with 35% of RIAs working with fewer than five.
The competition for advisors’ time, attention, and allocations has never been more intense." 

Maeve, perhaps ask the rhetorical question to the audience "think about your own practice, how many asset 
managers do you use? What is clear is that advisors expect more from the asset manager relationship. Could 
plug direct as an evaluation tool?
Matt Saunders, 2024-10-22T14:39:10.274

MS0 0 This feeds into the next slide
Matt Saunders, 2024-10-22T14:40:30.652
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MS0 [@Joseph Agostinelli] , this is consistent with how I would position their advantages. Model Portfolios allow 
advisors to prospect more and spend more time with clients. Alternatives provide unique diversification 
opportunities, most advisors do not understand or can effectively evaluate them. Those that can add a lot of 
value. 
Matt Saunders, 2024-12-04T22:05:12.486
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MS0 [@Joseph Agostinelli] , does this mean individual holdings? What we are highlighting here is not that clear to 
me. I look at the most diversified option and the stock and bonds exposure increases over the just model 
portfolio addition. 

What I take away is that when advisors offer model portfolios, they are creating portfolio management efficiency
that requires less individual analysis from a stock and bond perspective.  
Matt Saunders, 2024-12-04T21:45:04.734
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MS0 [@Joseph Agostinelli] we can tie this to education. 
Matt Saunders, 2024-12-04T22:09:08.758
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MS0 [@Joseph Agostinelli] , this is good because it shows that advisors can adapt to incorporating the level of model 
portfolio adjustments to suit client needs and what is best for their practices. 
Matt Saunders, 2024-12-04T22:12:36.436

MS1 [@Joseph Agostinelli] , there is content opportunity to highlight model portfolio efficiency but if positioned the 
right way it might be a differentiator.
Matt Saunders, 2024-12-05T15:51:46.547
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MS0 [@Joseph Agostinelli] , could be important to highlight tax-efficiency here for HNW, retirees, estate planning, 
taxable accounts that can benefit from incremental return improvement, wealth perseveration,  
Matt Saunders, 2024-12-05T15:45:57.378
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MS0 [@Joseph Agostinelli] , there is often a disconnect on the value alts can bring. Liquid Alts have struggled to offer 
returns that expect when markets are going higher. 
Matt Saunders, 2024-12-05T15:54:18.146
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MS0 [@Joseph Agostinelli] , this is a interesting point. Should be careful how we position as to not offend. Alts offer a
unique practice positioning opportunity to attractive HNW and UHNW clients that are critical for quick AUM 
growth. Tracking, evaluating and reporting are key challenges.  
Matt Saunders, 2024-12-05T16:07:57.425



■ ■ ■














