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Salesloft at a glance

Founding

Salesloft was founded in 2011 by Kyle Porter, 
David Cummings, Tim Dorr and Rob Forman

Company Size

1,000 employees

Our Investors

Vista Equity Partners backed with December 
2021 valuation of $2.3 billion

AI Powered

Rhythm, Salesloft’s AI-powered workflow 
engine, was in June 2023launched 

AI

Headquartered

Headquartered in Atlanta, Georgia and operating 
globally with office locations in London,  

Guadalajara, Mexico, and Warsaw, Poland

Company Type

Private mid-size company (undisclosed ARR)

Our CEO

David Obrand joined the company 
as CEO in February 2023

Continued Growth

Salesloft , the buyer 
experience and Conversational AI company, 

Feb. 2024 positioning themselves as the first 
AI Revenue Orchestration Platform

acquired Drift

https://www.salesloft.com/company/newsroom/salesloft-announces-rhythm-powered-by-conductor-ai
https://www.salesloft.com/company/newsroom/salesloft-acquires-drift


About David Obrand, Salesloft CEO 

David Obrand has more than three decades of experience in sales, tech, 
and operations. Prior to joining Salesloft as CEO in 2023, he held 
leadership roles at Addepar, Salesforce, and Yammer, among others. 
During his time at Yammer, Obrand accelerated the company's growth 
significantly, leading to its $1.2 billion acquisition by Microsoft. He is the 
mastermind behind Salesloft’s continuous momentum, championing its 
most forward-looking moves, including the company’s expanded 
partnership with IBM and the launch of Rhythm, an AI tool designed to 
translate real-time buyer signals into a single prioritized workflow. Most 
recently, Obrand spearheaded Salesloft’s acquisition of AI-powered buyer 
engagement platform Drift, making Salesloft the market’s first AI Revenue 
Orchestration platform.

“Lorem ipsum dolor sit amet, 
consectetur adipiscing elit, sed do 
eiusmod tempor incididunt ut 
labore et dolore magna aliqua. Ut 
enim ad minim veniam, quis 
nostrud exercitation ullamco 
laboris nisi ut aliquip ex ea 
commodo consequat. Duis aute 
irure dolor in reprehenderit in 
voluptate velit esse cillum dolore 
eu fugiat nulla pariatur. 



Platform Results

394%

return on investment

60%

improvement in response-to-opportunity 
rate and 30% improvement in closed-
won deals, resulting in $4.6M more in 
incremental profits

50%

increase in annual prospecting 
activities, resulting in $3.3M more in 
incremental profits

$744K

savings by consolidating sales technology

Findings from The Total Economic Impact™ of Salesloft, a commissioned study 
conducted by Forrester Consulting on behalf of Salesloft,* showed enterprise 
customers using Salesloft experienced the following impacts over three years:

Account Executives using Salesloft Rhythm have seen:

20% reduction

reduction in average deal length

39% decrease

in activities needed to book a meeting

25% increase

in closing rates

2x increase

in average contract value (ACV)

1A commissioned Forrester Total Economic Impact ™ (TEI) study conducted by Forrester 
Consulting on behalf of Salesloft in September 2022.



Customers

5,000+ customers across various industries, including notable customers such as:

Awards & Recognitions

Gartner Customer’s Choice in 
2023 Voice of the Customer for 
Sales Engagement Applications

Leader in The Forrester Wave™: 
Sales Engagement Platforms, 

Q3 2022

Salesloft Rhythm won the 2023 
Best UX/UI Design in a SaaS 

Product from The Cloud Awards

Deloitte 2023 
Technology Fast 500™

G2 Leader in Enterprise, 
Summer 2024 for Conversation 
Intelligence, Sales Engagement, 
Sales Coaching, Sales Analytics, 
Sales Performance Management

https://www.salesloft.com/resources/guides/salesloft-leader-forrester-wave-sales-engagement-2022
https://www.salesloft.com/resources/guides/salesloft-leader-forrester-wave-sales-engagement-2022
https://www.salesloft.com/resources/guides/salesloft-leader-forrester-wave-sales-engagement-2022
https://www.cloud-awards.com/2023-saas-awards-finalists/
https://www2.deloitte.com/us/en/pages/technology-media-and-telecommunications/articles/fast500-winners.html?id=us:2ps:3gl:fast500wp:awa:tmt:110823:fastest%20growing%20companies:b:c:kwd-15696360&gad_source=1&gclid=Cj0KCQiAgqGrBhDtARIsAM5s0_lJ81TsjXRwkQIFUPboC2fWiCL4sQ6o_35BGxXpBysIt-vlgCiSj8caAmnaEALw_wcB
https://www2.deloitte.com/us/en/pages/technology-media-and-telecommunications/articles/fast500-winners.html?id=us:2ps:3gl:fast500wp:awa:tmt:110823:fastest%20growing%20companies:b:c:kwd-15696360&gad_source=1&gclid=Cj0KCQiAgqGrBhDtARIsAM5s0_lJ81TsjXRwkQIFUPboC2fWiCL4sQ6o_35BGxXpBysIt-vlgCiSj8caAmnaEALw_wcB


Leadership Team

Chief Product Officer 

@EllieFields

Ellie Fields
CEO


@DavidObrand

David Obrand
Chief People Officer 


@SaraCohen

Sara Cohen

EVP, Ops &Strategy

@SophieKunsa

Sophie Kunsa
SVP, Information Security


@MikeMeyer

Mike Meyer

Chief Revenue Officer

@MarkNiemiec

Mark Niemiec
Chief Marketing Officer


@RandyLittleson

Randy Littleson
EVP, Revenue Operations


@JakeGoldfield

Jake Goldfield

Chief Customer Officer 

@SamLoveland

Sam Loveland

https://www.linkedin.com/in/elliefields/
https://www.linkedin.com/in/david-obrand-518b701/
https://www.linkedin.com/in/cohen-sara/
https://www.linkedin.com/in/sophie-kunsa-301a3a68/
https://www.linkedin.com/in/mike-meyer-security
https://www.linkedin.com/in/mniemiec/
https://www.linkedin.com/in/randylittleson/
https://www.linkedin.com/in/jake-goldfield-19ab551
https://www.linkedin.com/in/sam-loveland-b19775/


Salesloft helps revenue teams take the right actions to close every deal with 

the only platform built around the sellers' workflow. The Salesloft Revenue 

Orchestration Platform aligns revenue teams by prioritizing, automating, and 

recommending actions that can improve buyer and customer engagement 

throughout the entire buyer journey, driving improved productivity, and 

better pipeline efficiency and revenue outcomes. Thousands of the world's 

top revenue teams, like those at Google, 3M, IBM, Shopify, Square, and 

Cisco, drive more revenue with Salesloft. For more information visit 

 or follow us on .salesloft.com LinkedIn

About Salesloft

https://c212.net/c/link/?t=0&l=en&o=4193240-1&h=2998789101&u=http%3A%2F%2Fsalesloft.com%2F&a=salesloft.com
https://c212.net/c/link/?t=0&l=en&o=4193240-1&h=836649140&u=https%3A%2F%2Fwww.linkedin.com%2Fcompany%2Fsalesloft%2F&a=LinkedIn
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